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Lincoln Announces V-12 


Line; Custom Models to Be 
Shown at New York Salon 


New Cars Incorporate Latest Trends in Chassis and 
Body Designs 


EW YORK, Nov. 27.—O 


ne of the interesting features 


of the Automobile Salon at the Commodore Hotel in 


this city is the appearance of 


chassis with a wheeibase of 1 

The Lincoln twelve cylinder engine ¢ 
is a V-type design. Second speed 
and constant mesh gears are of the 
helical type. The design includes 
free wheeling which functions in ali 
speeds. The driver may use con- 
ventional transmission operation 
whenever he desires by simply push- 
ing a button on the dash, which 
neutralizes the free wheeling unit. 
A power booster, controlled by the 
foot pedal, is fitted for operation of 
the service brakes. The brake horse 
power is estimated by the manufac- 
turers at 150 

It is claimed that road tests of the 
Lincoln twelve have shown speeds in 
excess of 85 miles per hour. The 
power peak is reached at 68 miles 
an hour, a condition making for 
hill climbing at high speeds. The 
exhaust manifold is carried forward 
and under to keep heat from the 
front compartment. Temperature 
control of the engine is automatic. 
The engin> hood ventilators are 
thermostcticaiiy controlled. 

Four eouble-acting hydraulic 
shock absorbers are used. The clutch 
lining is of the woven type. A 
straight through muffler is fitted. 
A dial type speedometer is used. 
The starter button is mounted on 
the dash at the left of the steering 
wheel. 


DE SOTO ESTABLISHES 
NEW SALES POLICY 
IN NEW YORK ZONE 


New York, Nov. 27.—A new sales 
policy has been inaugurated in the 
New York district by the De Soto 
Motor Corporation, according to an 
announcement by L. G. Peed, gen- 
eral sales manager. 

The new policy establishes a direct 
relationship between the factory and 
dealer, 
tributorship, as has been the prac- 
tice up to now. 

In the future De Soto dealers in 
the New York district will function 
under the direction of Glenn Cairns, 
New York di:ztrict manager for the 
De Soto Motor Corporation. 

In discussing the change, Mr. 
Peed pointed out trat by eliminat- 
ing the distributorship, or so-called 


(Continued on Page 7) 


STEWART-WARNER | 
NAMES CALLENDER | 


BRAKE DIV. CHIEF 


Chicago, Nov. 27.—W. J. Zucker, | 
vice-president and general manager | 
of the Stewart-Warner Corporation, | 
advises that Frank S. Callender has | 
been appointed as manager of the | 
Brake Division of that corporation. 
with headquarters in Chicago 

Callender has_ been associated | 
with the Brake Division of the Stew- 
art-Warner Corporation for the 
past year, having previously been 
connected with the Stewart-Warner 
branch in Detroit. 


instead of through a dis- | 


a new Lincoln twelve-cylinder 
45 inches. 


DEALER NOT LIABLE 
FOR PROSPECTIVE 
BUYER'S ACCIDENTS 


Lincoln, Neb., Nov. 27.—The State 
Supreme Court, in Werner, adminis- 
trator, against Hedgkins and John- 
son & Storm, holds that the r-lation 
of master and servant is not created 
where an agent of an automobile 
dealer gives permission to the pro- 
spective purchaser of a car to take 
and try it out by himself or herself 
and where, in the operation of the 
car by such prospect, another is in- 
jured. 

The insurance carrier for Johnson 
& Storm, the dealers, denied liability, 
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STEEL PRODUCTION 
HINGES ON ORDERS 
FROM CAR MAKERS 


Detroit, Nov. 27.—The Ford Motor 
Company is expected to place sub- 
stantial steel orders this week for 
December rolling, and in addition 
will contract with the steel mills 
for its first quarter requirements, 
ealling for a minimum of 100,000 
tons, say Iron Age. 
may amount to as much as 300,000 
tons of steel, although this will de- 
pend on retail sales of motor cars. 
Release of this business, which will 
be accompanied by similar blanket 
orders for other materials used in 
automobile manufacturing, may do 
much toward stimulating the lag- 
ging purchases of othe automobile 
manufacturers. 

December output of automobiles, 
poets to estimates gathered by 

he Iron Age, will be between 125,- 
000 and 150,000 units, compared with 
86,000 in October and probably a 
slightly smaller number this month. 
The steel that will be needed next 
month for automobile manufacture 
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‘lloss of $3,368,779 incurred 


Ford’s needs | 















~ |Department of Commerce Revises 
October Production to81, 382 Units 


MOTOR COMPANIES 
STRONG IN SPITE OF 
LOWERED VOLUME 


Detroit, Nov. 27.—Notwithstanding 
the fact that the low level of auto- 
mobile sales during the current year 
has continued the severe attack on 
the earning power of the automobile 


industry which has been in evidence 
since the start of the depression, 
there are indications that the down- 
ward readjustments of costs which 
have been effected throughout the 


field have placed many companies | 


on an improved basis to cope with 
a subnormal volume of business, 
says a Dow, Jones analysis. 


This condition was particularly 
evident in the profit returns from 
the third quarter’s depressed sales 


turers, which, as a group, had suf- 
fered most severely from the de- 
pressed conditions of 1930. With a 
unit volume of domestic business in 
the September quarter about 8 per 
cent. in advance of 1930, and with 
a dollar volume probably below that 
of last year’s period, nine leading 
manufacturers, excluding General 
Motors and Ford, showed combined 
profits of $2,047,108 for the quarter, 
as compared with an aggregate net 
in the 





third quarter of last year. 

The companies included in this 
group are Auburn, Chrysler, Hudson, 
Hupp, Nash, Packard, Reo, Stude- 
baker and Willys-Overland. Their 
combined domestic sales volume in 
the first nine months of this year 
constituted 84 per cent. of the ag- 
gregate business of the industry, 
exclusive of Ford and General 
Motors. 


‘Rockne Details 
And Pictures in 
Tuesday ADN 
sis attain talent Andaman 


N 
I Daily News the final veil will 
be removed from the new Rockne 
Six, the car which George Graham 
is introducing under the auspices of 
Studebaker. This interesting new- | 
comer will appear in two models, a} 
110-inch wheelbase chasis and a| 
114-inch wheelbase job. Our readers | 





tails and pictures of the Rockne in 
our issue of Dec ember 1. 














| made by the independent manufac- | 





will find the complete technical de- , 


1On This Basis Sales Serie the hos Month Will 
Exceed Output by Wide Margin; 
Sales Near 102, 000 


ASHINGTON, Nov. 27.—Official figures have just been 
released by the Department of Commerce on October 
production by the automotive industry. The total output of 
the industry for the United States and Canada during that 


month was 81,582 passenger cars and trucks. 


This is about 


5,000 under the estimate made by the National Automobile 


Chamber of Commerce, 


DODGE EXECUTIVES 
START NATION-WIDE 
TOUR OF DEALERS 


Detroit, Nov. 27.—Employing the 
policy established last year of not 
calling dealers into the factory for | 
a conference in preparation for the | 
start of a new year, two groups of 
Dodge Brothers executives will leave 
here Sunday for a_ three-week 
trip extending from coast to coast 
and from Canada to the Gulf. Six- 
teen regional meetings will be held 


|in important key cities by the ex- 


ecutives composing the group cov- 
ering the eastern part of the coun- 
try and twelve meetings by the 
group traveling west. 

By means of these 28 meetings. all 
of which are to be held before 
December 20, personal contact with 
all dealers in the vast Dodge dis- 
tributing organization and _ their 
sales forces will be had, it is stated 
by A. vanDerZee, general sales man- 
ager of Dodge Brothers and spokes- 
man for the entire group. 

“We have been watching care- 
fully and with a great deal of 
anticipation the recent upturn in 
the price of wheat and other grains, 
the studying of bank credits, the 
increase in car loadings, the gains 
in steel tonnage and the unmis-| 
takable though slow return of em-| 
ployees to their former places in 
the store, office and shop,” re- 
marked this Dodge executive. “With 
these signs of returning business it 
is our belief that by holding our 
meetings with the dealers in their 
own territories instead of at the 
factory, we can make a clearer 


(Continued on Page % 


which placed the total at 86,328 


—~¢@ 


units. 

The Department of Commerce 
figures show that the total produc- 
tion for ten months by the United 
States aind Canada has been 2,278 - 
272 passenger cars and trucks. Of 
this number 1,888,266 were passenger 
cars and 390,006 were commercial 
vehicle units. 

On a comparative basis the total 
for October, 1931, of 81,582 stacks 
‘up against 158,942 units built in 
October of last year. The ten 
months’ total of 2,278,272 compares 
with 3,510,178 units produced in the 
| Same period of 1930. The record for 
passenger car production in the first 
ten months this year was 1,888,266, 
as against 2,910,187 in the same 
period last year. Truck production 
during the first ten months of 1931 
totaled 390,006, which compares with 
599,991 in the same period of 1930. 

It is pointed out here that the 
redeeming feature of the production 
drop lies in the fact that October 
Sales will run far ahead of output. 
Against the revised figures of 81.582 
passenger cars and trucks built in 
October, 1931, sales for that month 
will run over 101,000, probably reach- 
ing 102,000. This indicates the con- 
tinuance of the tendency toward 
clearing up stocks by dealers and 
distributors which has been a fea- 
ture of 1931 operations. The retail 
sales division of the automotive in- 
| dustry will begin the new year with 
; Stocks lower than ever before in 
} recent history. 





OCT. PLATE GLASS OUTPUT 

| Pittsburgh, Nov. 27.—Production 
of polished plate glass in the United 
States for October was 4,531,507 
square feet, compared with 4,610,930 
square feet in September, according 
|} to Plate Glass Manufacturers of 
America. 


T.P. Henry Sees Fertile | 
Field Abroad for U.S. Cars 


Dinine, pm ‘12’ Club alia Le Baron 






























































| Henry, 


? 


New York, Nov. 27.—Arriving home 


‘from an eight weeks’ motor tour of 


Europe and North Africa, Thomas 
P. Henry, president of the American 
Automobile Association, expressed 
the belief that the American auto- 
motive industry has a fertile field 
for expansiecn in the countries he 
has visited. 

“Wherever I went,’ said Mr. 
“I found the keenest in- 
terest in American motor cars. The 
comfort of our cars, their simplicity, 
their mechanical efficiency and ease 
of operation, make a great appeal. 
|It is, of course, unfortunate that 
tariff restrictions in some countries 


hinder our sales, but a close-up 
| Survey of the situation has con- 
,vinced me that artificial barriers 


| will ultimately yield to fundamental 
‘economic laws, Every American ear 


| (Continued on Page 5) 
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PANEL BROUGHAM, by Willoughby, on the new Lincoln V-12 chassis, exhibited at the New York Automo- 
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PERFECT CIRCLE STEPS 
UP PRODUCTION 66% 


Chris Sinsabaugh—Detrcit Editor 








To Stimulate Car Business 


Hagerstown, Ind., Nov. 27.—Perfect 
Circle piston ring production has 
been stepped up 66 per cent. in all 


OSEYING along Washington Street on the way to call 
on George M. Graham in the Book Tower, to ask when 


New York, Nov. 27.—With the) 
automobile industry cenerally taking 
more interest in the 1932 national 
automobile shows than for some 
seasons past, aggressive effort from 
various sources promises to make 
these shows highly interesting 
to the public and industries allied 
with automobile production. It now 
is realized how important the shows 
are as factors in the return to nor- 
maley. 

With this thought in mind, pro- 
ducers, to a large extent, have made 
a determined and successful effort 
to offer to a waiting public car de- 
signs with greater eye-appeal, in- 
creased riding comfort, greater 
operating and maintenance econ- 
omy, and also to develop an operat- 
ing control which simplifies speed- 
gear shifts and clutch movement to 
almost a gesture. There is no doubt 
that an array of much that is new 
will be offered at the New York 
show in Grand Central] Palace, Jan- 
uary 9 to 16, inclusive, and subse- 
quently at Chicago in the Coliseum, 
January 30 to February 6. 

Perhaps the most striking devel- 
opment, as revealed by the early 
announcements of new models, is 


gearset. Just as the industry years 
ago centered its effort in eliminat- 
ing the lever-controlled planetary 
transmission, and substituted the 
clutch and gearbox, so has the en- 
gineer this season turned his atten- 
tion to the clutch and transmission. 
Already one manufacturer has 
adopted as standard equipment on 
his models what is, in brief, the 
“automatic” clutch. The simple op- 
eration of this enables gear changes 
by the mere act of touching a but- 
ton with the foot. For those ex- 
perts who delight to exhibit their 
skill in clashless shifts up or down, 
the new clutch will be a revelation. 

The automatic tpye of device of 
a similar nature for clutch control 
was a logical answer to the demand 
of the driving public, particularly 
women, and to the ultimate trend 
toward supplying the torque re- 
quired to start and move the car 
without effort on the operator's 
part. With the new controls, the 
engineer is approximating the 
smooth, high torque getaway of the 
steam engine and the electric 
vehicle. 

The new engines will reveal 
marked advances in mountings. Al- 


three Perfect Circle Company’s 
plants in Hagerstown, Tipton and 
New Castle, Ind., according t>» Macy 
O. Teetor, factory manager. One rea- 
son for this increase in production is 
the large orders received from car 
manufacturers who have started to 
build their 1932 lines of cars. 

Besides greater demands from car 
manufacturers, there has also been 
an increased demand for piston rings 
from automotive equipment and 
parts jobbers in practically all parts 
of the country. This unusual de- 
mand has made it possible for the 
replacement division to show a gain 
of 63 per cent. in the first ten 
months of this year over the same 
period in 1930. 


REO DIRECTORS DECLARE 
1% CASH DIVIDEND 


he is going to let the Rockne cat out of the bag, I discovered 
a dise sign on the curb in front of the Statler Hotel. It read: 
“Red Cap Service. We take your car to the garage, park it 
for two hours, and return it to you for 50 cents.” 

It struck me as something new. Big hotels usually have 
a man on the curb to look after cars of arriving guests, but 
this is the first time I have seen such a service advertised. 
It sounds like a bargain, but then the depression is respon- 
sible for the new viewpoint we have as to values. Why, I’ve 
seen one place on the way down Woodward on the way to 
the office in the Fisher Building, where you can get a car 
wash for 39 cents, and it isn’t a “lick and a promise,” either. 
* 


of + 


OUNTING our chickens before they are hatched (we 
don’t even know if Detroit will have another Harms- 
worth Trophy race), our motor boating enthusiasts have laid 
out a new course for the international water battle, so as to 
be prepared to handle the classic in compliance with the 
change in rules in case the event goes on the 1932 schedule. 
The Detroit River has been ‘abandoned and the new 
ceurse will be in Lake St. Clair. It will be a ten-mile tri- 


Lansing, Nov. 27.—Directors of 
the Reo Motor Car Company de- 
| clared a1 per cent. cash dividend 
Wednesday payable January 2 to 
all stockholders of record at the 
close of business December 10. 








the assault on the clutch and its 
companion, the transmission or 


queens SSS 
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HOUSANDS of new pros- 
pects for Willys-Overland cars are 
visiting dealers’ showrooms as a re- 
sult of our slogan contest announced 
over the radio. This successful sales 
promotion is just one example of 
Willys-Overland’s active cooperation 


with dealers. 


Write or wire for particulars of this 
profit-building franchise 


WILLYS-OVERLAND. Inc. 
TOLEDO, OHIO 
Willys-Overland, Ltd., Toronto, Canada 


WILLYS SIXES AND EIGHTS 
WILLYS-KNIGHTS 


WILLYS SIX TRUCKS 


| Reo has added over 500 dealers 
in the last few months, and pros- 
pects for increased business in 1932 
look very bright. Officials report 
that truck registrations are showing 
a constant improvement, and in re- 
cent weeks passenger car registra- 
tions are better. 








COMMERCIAL CREDIT 
DECLARES PIVIDENDS 


Baltimore, Md., Nov. 27.—At to- 
day’s meeting of the board of direc- 
tors of Commercial Credit Company 
regular quarterly dividends on the 
6%% per cent. and 7 per cent. first 
preferred stocks, 8 per cent. Class B 
preferred and the $3 Class A con- 
vertible stock were declared. The 
board also declared a dividend of 
40 cents a share on the common 
stock. These dividends are payable 

ecember 31, 1931, to stockholders 
of record December 11, 1931. 


NEW CONCERN TO MAKE 
NEW SPRING BEARING 


Bouchard, 153 West Corydon St., 
and associates, have plans in prog- 
ress to establish and operate a local 
plant for the manufacture and dis- 
tribution of a patented adjustable 


trucks. The new product is in- 
tended for use in connection with 
the rear springs, and is carried by 
a saddle mounted on the rear axle 
housing. 


NEW LINE WILL OPERATE 
FOUR DE LUXE BUSES 


New Milford, N. J., Nov. 27.—The 
Hill Bus Company has been granted 
a permit to go through New Milford 
with its proposed bus line from 
Westwood to the plaza of the George 
Washington Bridge, by the mayor 
and council. The company plans, it 
is said, to use four de luxe buses, 
with a capacity of twenty-one pas- 
sengers, to run every half hour. 





TAKES OVER DISTRIBUTION 
OF PERRINE’S BATTERIES 
Philadelphia, Nov. 27—W. J. Ca- 
hill of Cahill & Co., Inc., 445 North 
Broad St., has taken over the Phila- 
delphia distributorship of Perrine’s 
Polar Bear batteries. 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 


NEWS BRING RESULTS 


spring bearing for automobiles and | 


SSS SSS SSS 


Bradford, Pa., Nov. 27.—John J.| load commercial haulage already has to carry: 








angular affair. While the new location does not compare 
with the Detroit River stretch from the spectators’ view- 
point, it is going to be much safer for the contestants. In 
fact, Gar Wood already has declared it will be several miles 


an hour faster. With a two-mile straightaway provided for 
the start, the fastest contestant will have an opportunity to 
gain a substantial lead over a slower boat before running 


into the first turn. 

N Martin Pulcher, president of Federal, the truck industry 
| has a leader in the fight against excessive taxation who 
never overlooks an opportunity to sock the enemy on the 
button. He can’t be gagged, for in the company’s house 
organ, Traffic News, he has a most effective way of getting 
his protests across. 

Take the last issue of it, for instance. There we find 
an article written by President Pulcher, “Tax Legislation 
Designed to Cripple Commercial Haulage Would Seriously 
Injure the General Public.” 

Quoting, after reading about the awfully heavy taxation 
“And with- 
out trucks to properly handle the distribution of gas and oil, 
automobiles also would soon disappear from the highways, 
and the tax revenue from that source would seriously 
dwindle. Clearly, therefore, the entire income form of tax 
revenues for road developmefft is dependent on the motor 
truck. Destroy that source of revenue and what happens? 
Back we go to dirt roads, horse-drawn vehicles—and who 
knows, perhaps even in time back to the ox-cart and to the 
dark ages of civilization.” 


Pe 


UST to prove to you how much leg work Buick’s Wizard 
control actually saves you, Chief Engineer Bowen got 
technical the other day. Hopping into a new Buick which 
was equipped with a counting-machine to record every com- 
plete operation of the clutch, he took a 232-mile drive over 
a course that included every type of driving the average 
motorist encounters—country, suburban and city. At the 
end of the trip the counter had recorded a grand total of 
848, meaning the clutch was disengaged 848 times and re- 
engaged 848 times. 

Bowen did not need a blueprint to prove his point. A 
few pencil calculations and the verdict was that through 
simply keeping the left foot on the Wizard button the driver 
was saved the expenditure of an accumulated force equal 
to 29,680 foot-pounds had he used the clutch pedal in the 
old-fashioned way. 

An interesting point: In the city driving of approximately 
130 miles there were 198 stops for lights, etc., and the clutch 
was used 792 times, as compared with 24 stops and 96 clutch 
operations in the country. 


* « ok 


* 
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Disloyal Salesmen 


N a recent bulletin issued by the National Automobile 

Dealers’ Association, C. A. Vane cites an interesting case 

of disloyalty on the part of a salesman toward the dealer for 
whom he worked, 

The case occurred in Denver, Col., and a salesman for a 
dealer in that city was the culprit. This man was on the 
showroom floor when a prospect for a used car came into the 
place. Whether the salesman showed any of the vehicles 
available at the dealership does not appear, but certain it is 
that he later took the customer to the place of business of 
a used car dealer and there sold him a car. 

The presumption is that the salesman got a larger com- 
mission from the used car dealer than he would have earned 
from his legitimate employer. Evidently he thought nothing 
of betraying the confidence that his dealer-employer had 
placed in him. He “sold out” the man who was providing 
him with a chance to earn a living. As Mr. Vane expresses 
it, he had converted the dealer’s investment into an auxiliary 
to the gyp’s salesroom without the dealer’s knowledge or} 
consent. I 

It would seem to us that there might have been some 
legal redress to the matter, though the ultimate value of such) 
procedure is problematical. However, Tom Braden, man-! 
ager of the Denver dealer association, has met the situation | 
by establishing a “disloyal salesman file,” in which the | 
names of men who do things of this sort will be filed. The | 
mere threat of action such as this will probably be enough 
to stamp out the practice. 
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Complicating the Parking 
Problem 


in Boston a judge has made a decision which will have | 
° . ! 
the tendency to complicate the attempts of the police} 


U' 
to deal with the problem of parking cars. 
question, the judge decided that it was not enough for a 
policeman to place a summons or tag on a car illegally}: 
parked. The officer must actually ascertain that the car has 
been illegally parked by its owner before he can summon the 
man tg court. 

This means that a policeman must hang around a car 


it impossible for a policeman on duty to deal with cars that 
are parked against the city regulations. 

This whole problem of parking is rapidly reaching a 
critical stage. It has already done so in our larger cities. 
The solution is not yet, but the problem some day or other 
will have to be worked out on a broad-gauge plan. Actually 
the ability to use motor vehicles in our daily lives, to be able 
to park them near enough to places where we want to do 
business, is a matter nearer the ordinary lives of ordinary 
people than a war in Manchuria or an earthquake in Japan. 
We tend, we human beings, to get greatly excited about dis- 
tant events and to overlook the seemingly little matters 
which actually touch upon and affect our daily lives. Ask 
the politicians; theirs is the art of getting people excited 
about things that matter not at all, while they (the politi- 
cians) work their wicked wills on the things that really|: 












“If you want my opinion, ten years from now there will 
. be real prosperity. I do not mean feverish, speculative, false 
prosperity, but real prosperity such as you can keep, such 
as to make all previous prosperity look small,”—Henry Ford. 







28-Dec. 9—Brussels, 


10-13—Chicago. 


| il-14—Detroit, 


In the case in| 6-18—Detroit, Mich. 


16-23—Newark, N. J. Newark Automobile 
Dealers’ Association’s annual show 
6-23—Buffalo. N. ¥. Annual automobile 


17-23—Cincinnati. 


os > - Show, Milwaukee Automotive 
until he a¢tually lays hands on the person driving it and finds) . oa 
* ° ° — ° 22-4 New fork. ational 1 oa 

out that he is the owner. Obviously this decision will make| Show. Grand Central Palace. 


23-30—Detroit. 
23-30—Baltimore. 
23-30-—Minnea polis. 


23-30—Pittsburgh. Annual! automobile show 


25-29—Deiroit, 


tive Engineers, annual meeting, 
Bok Cadillac Hotel. 
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30-Feb. 6—Chicago, IL 


13-20—Kansas 


should matter to us. 13<84—boele 
ee 22-March 5—San Francisco, Cal. 
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SET HEARING DATES 
ON NEW WISCONSIN 
TON-MILE TAX LAW 


Madison, Wis., Nov. 27.—Notice of 
seven public hearings at which the 
Public Service Commission will in- 
terpret the ton-mile tax law effec- 
tive January 1 has been announced. 
The commission desires to hear any 
objections, protests, criticism and 
suggestions, 

Hearings are scheduled for Mil- 
waukee, November 27; Appleton, No- 
vember 31; Marshfield, Devember 2; 
LaCrosse, December 3; Platteville, 
December 4; Madison, December 7. 
Terming the law a new departure 
in taxation and one difficult of ad-| 
ministration because one-fourth of | 
the 125,000 trucks in the state must 
be taxed, the commission is anxious 
to give the fullest knowledge of its 
provisions. Following the hearings 
an order will be issued outlining the 











Trade Association News 








King Tells Pittsburgh Club 
Of Tax Collection System 


THE Pennsylvania Department of 

Revenue is collecting 30 per cent. 
more gasoline taxes under the new 
collection-at-source method than it 
did under the awkward retail dealer 
system, which was discontinued on 
June 1, the Pittsburgh Motor Club 
reported today. 

This amounts to approximately 


$780,000 a month increase in collec- 
tions for the motor fund to build 
and maintain state highways. It 





procedure for permits and reporting 
mileage. 


GREYHOUND BUYS LINE 

Richmond, Va., Nov. 27 (UTPS).— 
The Greyhound Lines, operating 
passenger bus lines throughout the 
South and North, has purchased | 
the Norfolk-Danville Bus Line from 
the Virginia-Carolina Transporta- 
tion Company of Richmond. It is 
understood this line will continue to 
operate with some changes in the 
present schedule. The Norfolk-Dan- 
ville line now runs via South Bos- 
ton, but will, upon completion of 
Highway 44, go by way of Turbe- 
ville and Sutherlin. 


HOFFMAN HONORED 

Trenton, N, J., Nov. 27.—Harold 
G. Hoffman, commissioner of motor 
vehicles, has« announced his ap- 
pointment as chairman of the Na- 
tional Safety Council's committee | 
on uniformity of motor vehicle and 
traffic laws. The function of this | 
committee, he said, is to promote} 
uniformity of legislation and ad- 
ministration of traffic affairs in the 
various states. 





| COMING EVENTS | 
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NOVEMBER 
Belgium. 
Salon 


29-Dec. 5—New York, N. ¥ 
Salon, Hotel Commodore. 
30-Dec. 4—New York City. American So 
ciety of Mechanica] Engineers, an- 
nual meeting 
DECEMBER 
j—Atlantic City, N. J. Fabric Auto 
Equipment Assoication, meeting 
7-12—Atlantic City, N. J. Motor and 
Equipment Association and Nationat 
Standard Parts Association. Join‘ 
Trade Show 


Automobile 


Automobile 


9-11—Atlantic City, N. J. American In- 
situte of Chemical Engineers, meet- | 
ing | 
JANUARY | 
9-16—New York City. National Automobile 
Chamber of Commerce. Nationa 
Automobile Show 
9-17—Los Angeles. Annual Automobile 


Show of the Los Angeles Motor Ca: 

Dealers Association 

National Wheel and Rt. 

Association, annual convention 

Edgewater Beach Hotel 

Micn. American Roao 
Biulders Association, twenty-ninth 
convention and show 

14—-New York City. Society 
motive Engineers, annual 


of Auto- 
dinner 

Pennsylvania Hotel 

National Tire Deal- 

ers Association, annual meeting. 


show of Buffalo Automotive Trade 


Association, Inc., 174th Regiment 


Armory 


Automobile show of Cin- 


cinnati Automobile Dealers’ Asso- 
ciation 
6-23—Milwaukee. 


Annual Automobile 


Mich, 
vention Hall 
Annual! Automobile Show. 
Annual Automobile 
Show of Minneapolis Automobile 
Trade Assoication. 


Annual] show, Con- 


of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden. 
Mich. Society of Automo- 


Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 

National Automo- 
Nationa) 





bile Chamber of Commerce. 
Automobile Show 


30-Feb. G—Chicago, Ul, Automobile Salon. 


Hotel Drake. 
FEBRUARY 


6-13—St. Paul. Annual Automobile Show 
St. Paul Automobile Dealers, Inc. 

City, Mo, Annual) Auto- 
mobile Show, Kansas City Motor 
Car Dealers’ Association. American 
Royal Building. 

3-20—Los Angeles, Cal. Automobile Salon 
Hotel Biltmore. 

Automobile Show. 

Automo- 

bile Salon. Palace Hotel. 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


means that the state can build six- 
teen more miles of highway grade, 
heavy traffic concrete highway or 
156 more miles of rural road each 
month, the club estimates. 

“In August of this year the state 
collected tax on 105,258,553 gallons, 
as compared with 81,573,935 for the 
Same period last year, an increase 
of 28 per cent,” Dr. Clyde L. King, 
secretary of the Department of 
Revenue, told the club. “In Sep- 
tember of this year we collected on 
112,270,218 gallons, as compared 
with 83,964,882 gallons in the same 
month of 1930, an increase of 33.7 
per cent. This increase was shown 
while the registration of automo- 
biles and trucks fell behind last 
year. 

“The new system which went into 
effect June 1 reduced collection of 
the tax from 28,000 retail dealers to 
580 distributors now holding per- 
mits to do business in Pennsylvania. 

“From February to September of 
this year the department collected 
a total of $918,300 in delinquent 
taxes alone. These figures repre- 
sent collections made as a result of 
our investigations. We are now 
collecting an average of $125,000 in 
delinquent taxes each month. The 
total delinquent amount under the 
old act was $3,698,000, or enough to 








build 616 miles of improved, hard 
surface roads.” 
The state is making every effort 


to stop bootlegging of gasoline 
across its boundaries, Dr. King 
Stated. Railroads are required to 


make monthly reports of all gaso- 
line transported in and out of the 
State, and a land and water border 
patrol of state policemen check all 
liquid fuel which is brought in. Be- 
cause of co-operation of most 
branches of the oil industry in tax 
collection, the bootlegging of gaso- 
line into Pennsylvania is becoming 
an unprofitable enterprise, Dr. 
King said: 

In the United States during the 
last few years about 1,000,000,000 
from the 15,000,000,000 gallons of 
gasoline sold annually has escaped 
payment of gasoline tax, the Motor 
Club was told. Uniform collection 
systems by all states and co-opera- 
tion of the revenue agencies of all 
states would soon end stealing of 
funds from gasoline taxes used to 
maintain highway systems, Dr. 
King stated 


ST. PAUL SHOW SPACE 
APPLICATIONS HEAVY 


St. Paul, Minn., Noy. 27.—A report 
from GC. W. Norton, director in 
charge of space sales, stating that 
applications have been signed for 
more than two-thirds of the space 
available at the St. Paul Automobile 
Show, has been made to the St. Paul 
Automobile Dealers, Inc., which is 
sponsoring the event to be held at 
the new municipal auditorium Feb- 
ruary 6 to 13. 

At this meeting Fred B. Walker, 
Inc., Northwest distributor of Gra- 
ham-Paige, was elected a member 
of the organization. 


56 Profit 


in 10 Minutes 


for dealers who sell 


Pines Winterfronts 


1931 promises more sales than ever 
on this motor necessity. 


ERE’S the profit opportunity 

you've been looking for. You 
actually earn $6 in 10 minutes by 
installing Pines Automatic Winter- 
fronts! Your investment is small 
. +. prices are low... turnover is 
fast. And your profits are excep- 
tionally worth while! 

Motor car owners are more 
anxious than ever to make every 
dollar count. To Pines dealers that 
means one thing ... more Winter- 
front sales. Because Pines Winter- 
front is a necessity, not a luxury. 
The public realizes that cold 
weather endangers the life of mo- 
tors not equipped with this auto- 
matic protection. .,that Pines 
Winterfront provides motor insur- 
ance worth many times its cost. 

New low prices on Pines Win- 
terfront, too. $15 for small size; 
$20 for large size. 

Don’t miss this chance for extra 
fall and winter profits. Order your 
Winterfront stock right now, If 
you do not handle Pines Winter- 
front and want more information, 
get in touch with your nearest 
Pines distributor, Or write us for 
his name. 


PINES WINTERFRONT 


COMPANY 
1151 North Cicero Ave., Chicago 











UEMER 


A New Profit-Maker for Dealers 


Here's the new device—the Pines 
Universal Fuemer—the only device 
that instantly starts cold motors! It 
fits all model cars and motors and 
can be installed in a jiffy. Used as 
standard equipment by thaee fine car 
manufacturers. Not merely an acces- 
sory, but a NECESSITY. Ask your 
Pines distributor for full details. 


Fu PUNE S emma — 
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San Antonio Packard Dis- 
tributor Finds His Di-| 
rect-by-Mail Advertising | 
Keeps Shop Busy. 


LITTLE more than six 
months ago Gene Mea- | 
dor, Inc., Packard distributor | 
in San Antonio, Tex., started | 
a series of bulletins which 
were mailed to all Packard 
owners in this respective ter- 
ritory. These bulletins, which 
were sent out monthly, were 
designed for several purposes. 
First, it planned to bring 
back much and service 
business td this firm as was possi- 
ble. A list of all the Packard owners | 
in this territory was compiled and 
checked against the number who! 
were regular patrons of the firm 
The results showed that less than 50 
per cent. were having their revair 
work done by Packard mechanics. | 
Another feature of the campaign | 
was to educate Packard owners that 
only Packard trainec and employed 
mechanics could render first class 
service in repairing Packard cars. 
The theme of the campaign, which} 
was worked out in each of the bulle- | 
tins, was: “Remember! Your Pack- 
ard Deserves Packard Service!” 

During this campaign some in- 
teresting figures on what has been 
accomplished have been brought 
out In the first place, it has been 
found that 14 per cent. of the Pack- | 
ard owners wh) formerly had their 
work done at othtr places have now; 
become regular patrons of this firm. | 
While this figure may not seem | 
large, it is an excellent average for | 
a direct-by-mail campaign. In addi- 
tion to this better than i0 per cent. 
of the old patrons, who only came | 
in occasionally, have increased their 
patronage, taking advantage of 
some of the special monthly offers 
which are featured in these bulle- 
tins. 

The bulletins 
mailed out by a competent adver- 
tising agency, assisted by the man- 
agement of Gene Meador. Each 
month some special repair or serv- 
ice work is featured at a special 
offer. For example, during Decem- 
ber the lights, electrical system and 
other points on the car which 
should be checked before applica- 
tion is made for new licenses, will 
be carried in a special offer which 


was 
repair 


as 


are designed and | 


2. Oil brake connections, clevis 
|} pins and toggles. 
3. Adjust wheel bearings (front). | 


|} (front and rear). 


5. Adjust brake pull rods and 
| cables. | 
6. Adjust brake shoes to proper | 


| additional cost 


| the position of used car manager 
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Monthly Bulletins Increase 





The charge for this service is 
$3.25. 
BRAKES 
1. Raise all four wheels clear of 
floor. 


4. Tighten spring U bolts to axle | 


clearance to drum by setting anchor | 
bolts and eccentrics. 
7. Check all cotter keys and re-| 
place as necessary. 
8. Road test and equalize brakes. 
The charge for this service is 
$3.50. 
The 
two-tone 
slugs, hair 
ard printing forms are 
create an artistic border on 
outside cover, This provides 
attractive appearance without the 
of cut work. The 
type is always varied so as to bring 
out as effective and attractive piece 
of craftsmanship as possible, 


FOSTER WITH HOPPE 
Charlotte, N. C., Nov. 27.—Harry 
O. Foster has recently taken over 





bulletins are printed on a/| 
enamel paper. Leaded 
lines and other stand- 
used to 
the 
an 


| 
} 
| 
| 
| 


local 
an- 


for Hoppe Motor Company, 
Chrysler distributor, it was 
nounced here. 


RENOVATING BUILDING 
Trenton, N. J., Nov. 27.—Ufert 
Auto Parts Service, Inc., automotive 
jobber, is renovating its building at 
13-19 Barnes St. 











usiness 14% 


DiETRICH VICTORIA COUPE on Franklin chassis, exhibited at the New York Salon. Streamlining is a 


A. C. MOORE NAMED 
REO DISTRIBUTOR 


Brunswick, N. J., Nov. 27. 


New 


notable feature in this design 


trucks in general trucking, and is a 
dealer there for the Reo Company 
and 
Company. 


the International Trucking 


—A, C. Moore, owner of the Moore| F. H. STANLEY, SALES 


Trucking Company of Plainfield, | CHIEF FOR BROST, INC. 
has opened a garage at 413 Raritan Buffalo, N. Y., Nov. 27.—F. H. 
Ave., Highland Park, as a Reo sales| Stanley, for many years general 


and service dealer for trucks and 
passenger vars. 

New equipment for service has 
been installed and the garage re- 
painted. It was formerly occupied 
by Fox & Vail, Ford dealer. 

Mr. Moore’s trucking company 





has been located in Plainfield four-' Inc., 
1299 Main St. 


teen years. He has twenty-one 


sales manager of the Hudson-Oliver 
| Motor Car Company, which retired 
| from the automobile business and 
| Hudson-Essex distributorship some 


months ago, 
sales manager for Brost Chevrolet, 


has been appointed 


with headquarters at 1291- 








PHILLIPS JOINS COOPER 

Oklahoma City, Okla. Nov. 27 
(UTPS).—Frank D. Phillips, for the 
past eight years a motor car dealer 
and distributor in Omaha, Neb., has 
been named general manager of the 
Tom Cooper Motor Company, dis- 
| tributor of Nash automobiles here. 


NEW CHEVROLET FIRM 


Newton, Ia., Nov. 27.—The New- 
ton Chevrolet Company has been 
formed here by William Ross, Har- 
old Hook .nd Dale Schloefeldt, who 
| will feature sales service and mas- 
ter station work. 





CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. Readers desiring 


Some of this data ha 


s been published previously, but it is 


Returns for today: Alabama, California, Kansas, Kentucky, 


In this table 46 states and the District of Columbia 









































will cover all this work and at the 
same time give all information 
needed to procure licenses. 

An unusual feature about this 
campaign is that during August, 
which is usually one of the dullest | 
months of the year, this firm en- 
joyed one of its best months. This 


| 
condition also existed during a | 
number of the other summer | 
months, increasing business at a | 
time when little or no business was | 
anticipated. 

Motor overhauls and tuning is 
featured at certain times. When | 
cold weather approaches, battery | 
inspection and carburetor adjust- | 


ment are suggested. For motor trips 
a complete inspection of the entire 
car with replacement of worn parts, | 
correction of any faults in wheel | 
alignment, etc. and other work | 
essential to good operation is of- 
fered at one price. 

For the benefit of dealers who 
have such a plan in mind but are 
not just sure as to what to offer or | 
what should be charged, the follow- | 
ing services which have been fea- 
tured with success are herewith re- 
produced: 


STEERING 

1, Ra.se front of car so that front 
Wheels are clear. 

2. Refill steering gear box to level 
with special lubricant. 

3. Adjust gear box column. 

4. Adjust sector shaft. 

5. Adjust eccentric to eliminate 
excessive play between gears. 
6. Adjust steering connection rod | 
ball joints and renew cotter keys. | 
7. Tighten steering levers 
spindles and renew cotter keys. 

8. Front wheel bearings 
and renew cotter keys. 

9. Front axle clips, tighten all. 

10. Check front wheels alignment 
for standard and report. 


to 


adjust | 









































































































































































































2 
° be & a = 
States = Z 3 i E a 
zc 5 g 5 
S S fe S = 4 
Alabama | 21| | 78| 45 399] 101 3| 32| 3| 74 | __—-:12)_—s279 3| 14, —:10 18| 1 
Arizona [| £2) =| 29| 3 94, CCS l 4 ! 7| | 3} 82| | | 2| | 
Arkansas | ij 2 12) 3 277 | 18 “I 4 {24 E 4| 269) eo | 6,2 
California | 132 8 430; ‘77 1685] 237, 3|_—-226| 86] 192; 39 60| 2152 12] 140,65) 77 50 
Conn. | 33| lj 145, 31; 551] 87 2| 55) 14, 46 3| 37| «327 6| 49 25| 22; 18 
Delaware | 1| 19) 4) £96] 10 | 1| ft se Ue Ue UL me ee 
Florida | 24 1 43| 4, 461) 37) ] 15) 3 | 18) s|SsiH,CitiB|_Cs—C( <$S2 a Ci‘ RB 
Georgia | 166 —ti«D 67 4, 509] ~—-.26 1 12 1} 46 — | 2} By “<$e fH 4 
Idaho | 3| | 8 | 66| 4| ] 3| 2] «6 a ee) fF a 
Illinois | 77 4, 167| ‘77 +#«+1402] 147, 10, 96, = iif 139, ~ 9| —87|_—=«s1305; ~—S 24] 03; 86S 47] 
Indiana | 46, #4«&51| #«£+70, #&«4214 «+646 S51 7; ~=94 3 | 53 5 53; 489 6| 32; «19 21; 5 
‘Iowa —*'| 7 1 49). +4 734) #226 °  +~«|~ ~~! 8] sSi| Ss 21j 50] B99 1 #18} 18 4 
Kansas | 10|. + +3' + ~~+=58|~3|~+~«=665]~=S«dysti“‘é‘i]!SC«dM tit CTO zy 8] 3 
Kentucky | _10| 2; «6 “ST Sr tT TT @ 4] 36| | 16| 368) 1| 7| 5| 13} 
Louisiana | 10, 1; 38 #442} OSlij 26 l 23 3] 43 “1 11; 310 2| 17 6 9 - 
Maine | sCt~<‘—‘~*™ 58 4 220; 20 | oO of aij 1; ~—«o27~—S—«a 90 i a ae 5 
Maryland | 17,  1| 52 5} 604) ~=—36)—St—é‘iS:StCtiéi0D | 22; 7|~Ssi«88]~Ssi«i86O|s—S—“‘é‘iCYTC:‘é‘éS|:CO™C*‘COS| 10 4 
|Mass. | 65) 8 307; +450, 1121) 112) ° &«;:| 58} 16] 92, 2) 170; + 994 26) +50 50j 50] 82 
(Mich, [| 22, 3) 99 43} 934[ 80, | 72; #«.24) 78 6| 117; +1040) | 45) 43); 32) 18 
Minn. | £8 £44 ~+©«68 4 #«+4713) #239 ©6©6)(Q2 i 3; +16; ~+~«2549 2| 41 12) +29) ~=—s 6 
Mississippi| __1| | a tty Ff fT @ i oe a a ae = 8| 7 
Missouri | 38 2 72) ©5| 874, 47 Jj 38) aj 73 ll; 68, ~— 713, Ss 4S 41] S19) 22 12 
Montana |  3|  #+:2 ot] | 205) #42«©112) }#| 2 4a) 15 -_ 2 h-— hUmU..hmUmr.mhmhUmrclhCULULUM i 
Nebraska | 7 #«;:| #131, #«+3| «429, #«2+15> °&2| 8 °&4zBY 28 “|| i} fis) iC 5, _ 
Nevada | 3 l a: | —_— -— ?t 2.) ee a ae oe 1} 3] Bl» ] 1 
N.Hamp. | 4. #©| #28 | mj; 6 i... 8 iT.6)hCh “1 15| ‘156 7] sf (i : 
N.Jersey | 63) 4 292; 76, 1120{ 149 & #352 57; 28y 87 34,95} = 705) —SsaS SST 28,39] S84 
(i “it et ta 6 ae ee a oe Se 58) ao ae 
NewYork | 247; «13, ~—=«908|~—=«176, = 3219] += 460, ~=Ss«éd4j S227, |) 281| 9S] 2369; ~~ 220, + 103,156; 102 
N.Calina | 19, +1; 54] 6 880) 58 #«;| 24 10} 56 | 31) #6i6 #ij § 2 10} 3| 4 
N.Dakota | 3) sf ‘9 4h -- aa ae ee “1y)0ClU}té‘izd 2) (6 | 4) 1| 1| i 
Ohio =| 69) +5) 152) 31; +1410] 138) 4; + «+4156; 10) 106, 14) 150) 1251 14, ——«80) 44 67; 
Oklahoma} 7 2 ~~ 80| 6 598f 30,  #+0 i13}) &+«4.4 6 2} £8 305) &£2«1.>3, 5) gj 8613, 
| Oregon =| 3] | 42 7, +189] #26 1| 14 :i gy CtC*SSC:i«d‘TTBG 3,46, ] | a 
|Penna. | 99; 12) 438 71; 2261) «317 “6; «162 30] 211; 31; 152) 1667; 39] 183 65| 82; 
R.Island | 14, #3) ~~ 457 7 ‘:180] 27 | 4 °&«O5f Ca | 21; «162; —~=C‘(«t‘C*“YS 9 a a 
S. Carolina | 6 | 25 | 365{  23| ra 27, 6 =SCOTti‘ HCC 2] Zz 264i CCS 1 
S.Dakoeta| 3} £43} #7 «424 olf iu (| 3 4, wm a of 2} 12 10 
| Tennessee{ 13, —S—'i“‘T)sSé«K]:”S™~™~C|!~S~COYSCiYSSC“‘CU’SCCOC#C*#‘#QT 15] 37 2 10; 437,—~C*<“‘~ UY;*‘“‘ YC a oe 
| Texas | 26) 3; 136) —Ss«G|sSs«s1649]~=S—«104;—~Ci‘(<‘iYSSC 5, 79) 3} 29) 1044 6] 40 19| 25) 8 
Utah | 2 mm ha ss a a 4 @o | 6 58| 3] a. 2. 6-2 ae 
"Ti a ee ee ee ee |. 8 3s} 9 17 °&2»| 5 5| 4 1 
| Virginia | 12) 4) ‘73; + +5| 992) S3| a) so | Se |  S3l v7 | 28} 13) 23] 6 
Wash. | 9] 2 70|. +o 181f + +3i) #2} #22). &+6f 33) #4} 12) 4181 ij =—8 3 ee 
W.Va. | 11} ssi} ssH]St*~“«;*‘«~SYSC*«‘éS@SL J 43; #»| 26) 3} 38 3} 35} 258 ‘1| 18) 3) 8 . 
Wis. a 2; A| “6, 431{ +39 2), (<ti‘sédYYt~O~C~C«é«CKTCO!OCC*é«éi YC ijl a 6h6UihhC]TC“(‘<‘C OS 
|D. of Col. | 2| a a a a a “1 461/ i.) 4! | ee | 
Totals | 1211] 110) 4587} 787; 29429] 2776} 69} 1789] 389] 2300; 286) 1808] 23699} 287] 1502; 724, 916) 499 
s ’ 


i 





——~—— § 











National Shows Promise 
To Stimulate Car Business 


(Continued fr%m Page 2) 


ready one or more manufacturers 
have made novel use of rubber for 
obtaining a “floating” power plant 
Other’ similar applications are quite 
likely; at least, there are rumors 
in the industry of new methods for 
making the engine vibrationless 
There should be some surprises in 
this line at the show. 

One of the many features of the 
1932 models will be the newer pro- 
visions made for riding comfort and 
roadability. Among the former is 
adjustment of the shock absorbers 
from the seat. This is a step in the 
right direction, since all roads are 
not as smooth as billiard tables. 
With practical control, plus marked 
improvements in riding comfort, the 
day’s mileage can be stepped up ap- 
preciably with no discomfort. Sev- 
eral of the companies at the shows 
will exhibit partly dissected or cut- 
out chassis, showing how these im- 
proved features operate, 

There is an indication that wheel- 
bases will be slightly increased, and 
this lengthening probably is more 
marked in the popular or low priced 
fields. The argument that the short 
wheelbase ca’ is ideal for city use 
—that is, p*rking—apparently has 
lost its appeal, and longer wheel- 
bases on the low priced cars indi- 
cate the public’s demand. Improved 








car, and that larger tire sections 
will be favored. The drop base or 


drop center rim will be seen in 
greater numbers. 

Generally speaking, the new de- 
signs of bodies will be longer and 
wider, affording more generous seat- 
ing accommodations than in the 
past, although last year’s bodies were 
generous. Better streamiining will 
be revealed, as well as new treat- 
ments of exterior body units. The 
trend is for those to flow into the 
outline of the car. Eliminating wind 
resistance is a problem the body de- 
signer has been giving careful study 
during the past year, and innova- 
tions may be expected. 

Rumor has it that some new 
twelves and sixteens will be uncov- 
ered at the show. Eights doubtless 
will predominate, and of these it can 
be said that the new models will give 
greater mileage the gallon of fuel, 
due to better vaporization and con- 
trol and to improvements in en- 
gine components having a bearing 
on fuel consumption. Similarly the 
new power plants will be more eco- 
nomical to lubricate. 

Another new feature is automatic 
starting. Years ago a well-known 
American manufacturer brought out 
a form of automatic starting, but it 
was Not generally adopted. The de- 
vice provided for restarting the en- 


Steering gears and linkage permit/gine if it stalled in operation or in 


easy parking of the new models. 


traffic. Provision against stalling 


Advance information indicates a! will be seen on several of the 1932 
lower center of gravity in the new models, 
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ADAMS — FORD — ADAMS — FORD 


WOULD YOU PAY 
50° 


SPEND YOUR CHRISTMAS CLUB 
SAVINGS FOR A GOOD USED CAR 


$50.00 Down 


WILL MAKE YOU THE PROUD OWNER 
OF ANY ONE OF OUR 1928-1929-1930 


FORDS 


ALL OF THEM ARE IN EXCELLENT 
CONDITION — AND ARE PRICED 


SO LOW 


YOU CANNOT AFFORD TO PASS UP 
THIS OPPORTUNITY TO OWN ONE OF 


ADAMS’ GUARANTEED USED CARS 


Buy one NOW and plan that trip home for 
THANKSGIVING and CHRISTMAS. This AMAZ- 
ING LOW PRICE sale offer of cars of exceptional 
quality starts Nov, 23d and closes Dec. 5th. 


1929 COUPES 

1928-1929 SEDANS AND COACHES 
1929-1930 ROADSTERS 

1929-1930 TOURINGS 


The Oldest Established Ford Dealer 
in New England 


GEO. E. ADAMS, INC. 
648 STATE ST. 


“The House of Friendly Service” 


ADAMS — FORD — ADAMS — FORD 





FORD — ADAMS — FORD - 
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ADAMS — FORD — ADAMS 





TIMELY ADVERTISING, based on Christmas Club checks which are 
in the mails this week, was tried successfully by George E. Adams, 


Inc., Ford dealer of Springfield, Mass. 





REGISTRATION STATISTICS, OCTOBER, 1931 


Service, Springfield, Ill., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. JZ. 
county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. 
given here complete for the convenience of our subscribers 


Louisiana, Maine, Mississippi, New York, Tennessee and Texas 
Comparative figures for October, 1930, will be found on Pages 6 and 7 
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_ Timely Advertising Copy __|T.P. HENRY SEES — 


FERTILE FIELD FOR 
U. S. CARS ABROAD 


(Continued From Page 1) 

that goes abroad in the hands of 
an American owner is a genuine 
sales exhibit in behalf of our country 
and makes a profound impression. 
I cannot readily think of anything 
that would help unemployment in 
the United States and particularly 
in Michigan more than the expan- 
Sion of our foreign automotive 
trade.” 

The great highway development 
in Europe and North Africa in re- 
cent years, including many high- 
speed roads, the ease of travel by 
motor, the preparation everywhere 
for tourist business, offered convinc- 
ing proof, Mr .Henry declared, that 
the world is on the eve of a great 
travel era. “This is despite the fact,” 
he said, “that at the moment there 
is a very general bemoaning abroad 
of the fact that neither the Ameri- 
cans nor the English are traveling 
as much or spending as much as in 
some recent years.” 

Speaking of his visit to the au- 
tomobile Salon in Paris Mr. Henry 
said: 

“The Salon was so packed with 
pecple that it was practically im- 
possible to make a detailed study of 
any of the cars. There were few 
American makes on exhibition. The 
interest in new cars seemed to cen- 
ter on low initial cost and low cost 
of operation, One line of automo- 
biles with sedan or limousine bodies, 
but with panels in the top which 
opened to the sky, attracted a great 
deal of interest.” 

Speaking of roads and travel con- 
ditions, Mr. Henry said: 

“I was particularly struck by the 
elaborate preparations made _ to 
handle automobile traffic in numer- 
ous countries and by the ease with 
which one may travel with the larg- 
est car without any thought of con- 
sequential delay or inconvenience, 
Sweden is a most excellent country 
from which to start a European 
tour and hitherto it has been off the 
main line of travel. Yet it is only 
four days to Paris by motor from 
Stockholm.” 


NEW JERSEY TO SPEND 
$1,000,000 ON ROADS 
TO AID UNEMPLOYMENT 


Trenton, Nov. 27.—Expenditures of 
the state Highway Department for 
emergency relief employment this 
winter may reach $1,000,000, Com- 
missioner Abraham Jelin said. The 
funds are to be used, he explained, 
not as a dole, but to obtain neces- 
sary public improvements. The al- 
locations are to be made so that 
every section of the state will be a 
beneficiary. 

“The plan whereby excavation, 
grading and drainage itcms are sep- 
arated from our usual highway con- 
tracts and given to the unemployed 
to perform will go a long way tow- 
ard assisting in solving or minimiz- 
ing the unemployment problem of 
the state, and at the same time it 
will provide work of a character 
Which is definitely productive,” Mr. 
Jelin said. “All such activity under 
this plan between now and next 
spring will very materially aid in 
bringing to an earlier completion 
our 1932 highway paving program.” 


LEE TIRE AND RUBBER 
CUTS TIRF PRICES 
Akron, O., Nov. 27.—Although 
other manufacturers took no similar 
action, Lee Tire and Rubber Com- 
pany reduced tire prices from 5 to 
12 per cent., according to a report 
in the trade. The mail order houses 
are expected by the tire trade to 


1,389 | follow the reductions, 
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Mullins Mfg. Corp., Salem, Ohio 
332 So. Michigan Ave., Chicago. 
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General Motors Building, Detroit. 














The Firth Hlardometer fe 
Announced by Tinius Olsen 


- a+ ereneg 


pus 


compact bench machine, especially | 
adapied to give direct Brinell hard- 
mess readings cn thin or very hard | 
materials and small objects. 

This machine has a capacity rang- | 
ing from non-ferrous metals to the 
hardest steel. It tests materials from | 
.005 to 8 inches in thickness. The} 
manufacturers state that it will re-| 
liably indicate hardness of unusually 
thin materials on account of the | 
light load used and small indentation. | 
A very small indentation is made, so | 
little as to be almost invisible. The | 
fact that it causes no disfigurement | 
makes it suitable for testine finished 
articles. An anvil can be supplied 
adjustable for various shapes to be} 
tested. The machine is light and 
easily portable and covers only a 
Square foot of bench space. 

rhe Firth Hardometer operates on 
the standard Brinell principle, mak- 
ing an indentation and measuring by 
microscope the diameter or diagunal. 
It uses lighter loads and square py- 
ramidal diamond or smali stcei ball 
two m/m or four m/m in diameter 
as an indenter, so that the hardness 
of nitrided surfaces, thin sheets or 
Small objects can be determined ac- 
curately. The light loads involve 
only a small penetration, and hence 
give accurate indication of surface 
hardness than if a heavier load were 
used. 

The microscope method of meas- 
urement is adopted rather than the 
direct dial reading. The manufac- 
turers emphasize the fact that the 


Hardometer, which is described as 2 |} —— 
| 
| 


microscope reading is invariable ana 
fixed, removing possible error or va- 
riation. Compression of grease or | 


dirt under the piece being tested has | 
no effect on a microscope reading 

The applied load is spring-con- | N 
trolled, eliminating effect of inertia, 
which might be present if load were 
applicd by dead weights through 
levers. 

The Firth Hardometer is made in| N 
two types, D2 and E2. These} 
machines are practically the same 
in overall dimensions and differ in| 
the pressure applied by load cylin- 
ders, and a few small: details of 
cons.ruction. On all sizes the max- 
imum space between face and anvil 
and head is eight inches, unless 
otherwise specified. This distance 
determines the maximum thickness 
of material which can be tested. 
The distance between center of in- 








denter and face of pillar is 3% 
inches, 
Type D2 is made with load cylin- 


ders of two different capacities for 
applying loads of 120 kg. or 30 kg., 
depending on the work to be done. 
In general, the larger balls and 120 
Kg. or 30 ke. cylinders are used for 
Softer metals and larger objects. 
Very hard of very thin sheets es 


hardened surfaces are tested by the 


} machine. 












States 





Tinius Olsen Testing Machine, use of pyramidal diamond and 30 
Company of Philadelphia is in- | KS. loading cylinder on D2 machine, 


troducing a new model of the Firth or 10 kg. loading cylinder on E2 


ARMATURE NOTCHING 
PRESS BY SCHATZ 














The Schatz Manufacturing Com- 
pany of Poughkeepsie, N. Y., is now 
offering three sizes of a new high 
speed armature notching press. 
These machines are designed to take 
29%, 39 and 59 inch diameters. They 
have an operating speed up to 650 
strokes a minute. 

The table on which the indexing 
mechanism is mounted is integral 
with the frame. A circulating oil 
system 1S built inside the frame. 
All important moving members are 
mounted in ball bearings or bronze 
_ bushings. The indexing mechanism” 





MANUFACTURING CO. 


Menarch-Welles’s Cats Catalogue 


‘THE Monarch Machine Tool Com- 

pany, Sidney, O., is offering a 
new form turning machine. This 
|new machine is a combination of 
| the Monarch helical geared timken- 
ized jathe, equipped with Keller au- 
tomatic electric controls, the elec- 
tric controls being built into the 
lathe, forming a complete unit. - 


The Monarch-Keller form turning 
machine is primarily designed for 
machining any irregular contour— 
triangular, square, hexagon or al- 
most any shape, in addition to round 


is actuated by rotating movements, 
and the feed is adjustable. 

When the treadles of these ma- 
chines are depressed, two move- 
;}ments occur. The spring on the top 
of the circular table is drawn down 
so as to hold the disc to be notched. 


| Then the indexing mechanism is set 


in motion. After a complete cycle 
has been completed, the indexing 
mechanism stops automatically, the 
spring clamp is released and the 
disc is removed. An attachment can 
be provided for notching stators as 
well as rotors. Variable speed mo- 
tors or motors with speed change 
boxes can be used with the machine. 
The drive may be with a V-type or 
a a flat oelt from velt from the motor. 





On Form Turning Machine 


for which a thin master 
Thus, these 


or oval, 
template can be made. 
machines find their widest applica- 
tion in the machining of punches, 
dies, molds, mill rolls and similar 
jobs, work that formerly was slow, 
laborious and expensive. , 
The operation of the Monat¢ch- 
Keller machine is extremely siinple, 
yet accurate. Parts are turned, 
faced and bored automatically. Af- 
ter the lathe is loaded and the tem- 
plate attached, the directiona] but- 
tons on the Keller control boardjare 
pressed, The tracer moves in!to- 
ward the template until contact is 
made, and then follows its contour 
exactly. Variations in the move- 
ment of the cutting tool conform 
exactly to the shape of the template 
which the tracer is following. The 
finished job is accurate to within 
.001 inch of the master template. A 
twenty-eight page catalogue on this 
form turning machine is now ready 
for distribution. 
HALL GIVES TALK ON 
AIR-BRAKE SERVICING 
Newark, N. J., Nov. 27.—Fred L. 
Hall, service manager of the West- 
inghouse Air Brake Company, spoke 
on air-brake operation and servicing 
before a group of service managers 
in the station of the New Jersey 
Westinghouse distributor, System 
Brake Service, 1196 Broad St. 





CUMULATIVE NEW PASSENGER CAR 


This table is repeated for comparative purposes only, 


Cadillac 
Chevrolet 
Chrysler 














Franklin 
Graham 
Hupmobile 
La Salle 









































































































































“Not in production at that time. 
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AMBI-BUDD PRESSWORK, the German affiliate of the E. G. Budd Manufacturing Company, is making its 


first appearance at an American Salon at New York, with the sedan body on a Chrysler Imperial. 


This body 


is low in wind resistance yet conform; closely to conventional body design 


STEEL PRODUCTION 
HINGES ON ORDERS 








TAKES ON STUDEBAKER 
TRUCKS IN MINNEAPOLIS 
Minneapolis, Minn., Nov. 27 
(UTPS).—Motor Maintenance Com- 





FROM CAR MAKERS) fin'ca:"in‘sunnesota, has been ap- 


(Continued From Page 1) 
may tend to offset the usual year 
end decline in miscellaneous con- 
struction, prompted by inventory re- 
trenchment. 

Aside from the automobile com- 
panies, industrial activity as reflect- 
ed in steel orders is still] marked 
by extreme irregularity, gains in 
some directions being nullified by 
losses elsewhere. The net result, 
partly influenced by the holiday, is a 
decline in steel ingot production this 
week to 29 per cent. of the coun- 
try’s capacity, compared with 31 per 
cent in the two preceding weeks. 


pointed dealer for Studebaker trucks 
in the city and territory. Al Green- 
ing rejoins the Hudson-Essex staff 
and will manage the downtown 
used car showrooms of the new 
O’Donnell-Malcolmson Motor Com- 
pany at 1404 Hennepin Ave. New 
car headquarters are 2610 Hennepin 
Ave. 
IN NEW QUARTERS 

St. Paul, Minn., Nov. 27.—The 
Burseth Motor Company, formerly 
at 1641 University Ave., has removed 
to 153 West 6th St. The Anderson 
Motor Company has taken over the 
business building at 1641 University 
Ave. Both firms handle Oldsmo- 





bile in St. Paul and Ramsey county, | 


| together with A. C. Thomson Auto 


Company, 173 East 6th St. 








DEALER NOT LIABLE 
FOR PROSPECTIVE — 
BUYER'S ACCIDENTS 


(Continued from Page 1) 
and the court sustains the conten- | 
tion. It says that under no con- 
struction of the law or of the doc- 
trine of master and servant can it | 
be held that reckiess or negligent 
operation of a car by a person who 
is running it to decide whether to 
buy it is attributable to the owner, 
and such permission to use does 
not constitute the operator an agent 
of the owner. The point has never 
before been raised in Nebraska 
courts. 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


| Cost Group Work.” 





SEEKING FLAT RATE 
INSURANCE IN MASS. | 


Boston, Nov. 27.—Propo- | 
nents of the flat rate for compul- | 
sory motor vehicle insurance today 
determined to carry to Worcester 
their race for signatures to an ini- | 
tiative petition. The decision to 
concentrate the work there was 
made after reports indicated the | 
necessary 5,000 signatures in Suf- | 
folk, Middlesex and Essex counties 
would be obtained without diffi- 
culty. 

The proponents, in order to have, 
their plan brought before the Legis- | 
lature, must get 5,000 signatures in | 
each of four counties. The petition} 
must be filed by the first Wednes- | 
day in December. While the effort 
is being made in Worcester county 
canvassers will also seek signatures | 
in Norfolk county. 

Although accurate estimates are | 
not available, the best information | 
from, insurance sources is that if a | 
flat rate should be in effect next | 
year the rate for small cars would 
be $33, for medium cars $35. and for 
heavy cars $45. The flat rate, how- 
ever, would abolish classification so 
that the average rate would be 
about $38 for all cars. 


Mass., 





| 


C. A. KLAUS ADDRESSES 
FOUNDRYMEN’S GROUP ; 


Newark, N. J., Nov. 27.—Charles A. 
Klaus, cost consultant of the New- 
ark Cost Group and the Gray Iron 
Institute, will speak December 2 at a 
dinner-meeting of the New Jersey 
Foundrymen’s Association. His sub- 
ject will be “Actual Experiences in 
Henry Sokol- 
sky, time supervisor of the B. F 
Sturtevant Company, Boston, will 
speak on “Possibilities of Wage In- | 
centives in the Foundry.” ' 





REGISTRATION STATISTICS, OCTOBER, 1939 


Figures for October, 1931, will be found on Pages 4 and 5 








































































































| ritoral problems and be in : 
| position to suggest remedies. 


1,006 | vember 1 are 85.9 per cent. «s 
2,152| business, as compared to 172.2 per 





DODGE EXECUTIVE 
START NATION-WIDE 
TOUR OF DEALERS 


(Continued From Page }) 
analysis of their individual and ter- 
be. ter 


“We are keenly interested in mar- 


| kets in every part of the country; 


how they have been affected by or 


| changed during 1931; and how they 


should be attacked during 1932. If 


| business continues to turn upward, 


and the trend seems to indicate it 
will, then the time is propitious 
for obtaining first-hand as much 
definite information as possible on 
the markets in various parts of the 
country. 

“Because of our unbounded con- 
fidence in the ability of businessmen 
in this country to bring back good 
times by a concerted effor‘, and be- 
cause of the inherent spirit of 
optimism prevailing throughout the 
Dodge organization, we believe that 
these intensive surveys and discus- 
sions With our dealers offer an op- 
portunity to lay before them definite 
merchandising plans for 1932 

The cities scheduled for meetings 
with the eastern group are i. Louis, 
Memphis, New Orleans, Jacksonville, 
Atlanta, Greensboro, Washington, 
Philadelphia. New York, Boston, 
Albany, Buffalo, Pittsburgh. Cincin- 
nati, Chicago and Detroit. The per- 
sonnel of this party which is headed 
by A. vanDerZee, general sales man- 
ager, also includes W. S. Graves, 
truck sales manager; J. W. Hutchins, 
director of Plymouth sales for 
Dodge Brothers; F. N. Sim, director 
of advertising; W. R. Bamford, as- 
sistant to director of service; J. B. 
French of the Budd Body Company, 
and Robert Wolfers of Advertisers, 
Incorporated, advertising counsel 
for Dodge Brothers. 

Cities on the western schedule are 
Omaha, Kansas City, Oklahoma 
City, Dallas, San Antonio, Los An- 
geles, San Francisco, Portland, Seat- 
tle, Spokane, Denver and Minneapo- 
lis. In addition to W. M. Purves, 
assistant general sales manager, who 
heads this group, the other execu- 
tives are K. A. Ridenour, director of 
sales promotion; L. J, Ouellette. as- 
sistant director of advertising; Alli- 
son Miller, assistant to truck sales 
manager; D. T. Stanton, director of 
service; H. H. DuBois of the Budd 
Body Company, and A. M. Corrigan 
of Advertisers, Incorporated, adver- 
tising counsel for Dodge Brothers 

Dodge Brothers’ dealers through- 
out the country have done more 
business this year than in the cor- 
responding period of 1930 and are 
considerably above the comparative 
standing of the automobile industry 
in general, according to cumulative 
figures received from all dealers and 
announced today by Dodge Brothers, 

The total overall business to date 
by Dodge dealers is 171 per cent. of 
last year’s figures, the report states. 

Dodge passenger car sales to No- 
1930 


cent. for the industry as a whole. 
|The percentage of Dodge truck reg- 
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istrations stands at 96.5 per cent. as 


3,592 | compared to 76.6 per cent. for the 


truck industry. Sales of Plymouth 
'motor cars by Dodge dealers show @ 
large increase, being 175.3 per cent. 
of 1930 figures. 


DE SOTO ESTABLISHES 
NEW SALES POLICY 
IN NEW YORK ZONE 


(Continued from Page 1}) 


middleman, in the relationship of 
the factory and dealer, the prolite 
making possibilities of the dealer 
are materially enhanced. 

With the passing of the De Soto 
distributorship, Orrin P. Kilbourn, 
president of Kilbourn Motor Sales, 
Inc., De Soto distributors in New 
York for the past two years, be- 
comes a partner and vice-president 
in the advertising firm of J. Ster- 
ling Getchell, Inc. 


TO CLOSE FOR REPA!KS 

Younsstown, O., Nov. 27.—The Re- 
public Steel Corporation will sus- 
pend operations at its blooming mill 
at Warren, O., for repairs about the 
middle of December. Five of eight 
open hearth mills of this company 
are operating and twenty-four tin 
| nlate mills are under power. 


— 
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—ALL HAVE IT 


Time 
Magazine 


BECAUSE it is brief; 
supplies all the news 
of all the world every 
week. Related facts 
that daily press does 
not give. Saves time. 


RESULT: 400,000 in- 
telligent business lead- 
ers and their wives 
read it. 


N. Y. Daily 
News 


BECAUSE its picture 
news, type news and 
features are presented 
so they can be read 
and seen easily. 


RESULT: — Greatest 
daily in the United 
States. Over 1,360,000 
weekdays. 
Sundays. 


1,740,000 


True 
Story 


BECAUSE its lesson 
stories — written by 
readers, not authors— 
are just what the 
masses want. 


RESULT: Largest 
newsstand sale in the 
world—and at 25 cents 
per copy. 


Ballyhoo 


BECAUSE the editor 
knows how to make 
people laugh and keep 
them laughing for a 
while. The new idea 
in comics. Modern. 


RESULT: Over 
1,500,000 are clamor- 
ing for it this month. 


Automotive Daily 
News 


BECAUSE it. serves 
better by supplying 
trade news and more of 
it, daily, before any 
other trade medium. 


RESULT: High read- 
er interest. $12 per year 
per subscription. Lead- 
ing executives every- 
where buy it. 





, NHEY excel old style publications because 


they supply the needs of modern America. 


Just as radio, talking pictures, air mail, and 


other modern developments are desirable 


advancements, so these publications are the 
advanced forms in keeping with the needs and 
demands of the people. 

*They all have high reader interest at low cost 


to the advertiser. 
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ROCKNE SIX ARRIVES 








Quality line of 
low-priced cars 
to be built in Detroit 
by newly formed 
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World’s lowest priced Six of this size, 


performance and quality features 


and up, f. o. b. Detroit 


Rockne “65” Convertible Roadster 


EATURING Free Wheeling in all 
ee speeds plus Full Synchro-Mesh, 
with Switch-Key Starter, and 4-Point Cush- 
ioned Power, the much discussed, long 
awaited Rockne Six line now makes its bow 


to automobile dealers. 


Available in two sizes, the ‘'65” with 110- 
inch wheelbase and the ‘*75” with 114-inch 
wheelbase, the Rockne Six has unqualified 
Studebaker sponsorship. The Studebaker 
warranty and the 79 years of Studebaker 
reputation stand behind it. 


No cars ever introduced in the low-priced 


field have had so much standard equipment 
and so many advanced features included 


in the list price. 


No cars in the low-priced field have ever 
approached the Rockne Six in smart body 
styling —a reflection of the aerodynamic 


influence of the day. 


The powerful engines of the Rockne ‘'65” 
and ‘'75” are capable of delivering 70 miles 
an hour of travel speed without strain 


or vibration. 


The heavy drop-forged crankshafts are 


(Turn to inside back page) 


Rockne “65” Coach 





